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EXECUTIVE SUMMARY

The risk. Institutional engagement with unidentified anomalous phenomena - by governments,
legislatures, intelligence agencies, scientific bodies, and financial institutions - is accelerating at a rate with
no precedent in the historical record. This report does not argue that any particular outcome is imminent,
or take any position on the nature of the phenomenon. It makes a narrower, verifiable case: that this
engagement has created a category of organizational financial exposure that no existing risk framework
addresses, and that the window to prepare for it is open and inexpensive now.

The signal is measurable. LBDG's Disclosure Velocity Index (DVI) tracks verified institutional engagement
on a 0-10 logarithmic scale, computed from a public dataset of 65 events dating to 1946, each attributable
to a named institution and a primary source. It currently reads 6.8 (Readiness) - roughly 27 times the
historical baseline, sustained and accelerating. Every prior wave in the dataset reverted to baseline; the
post-2017 climb, for the first time, does not. The full formula, weights, and dataset are public and auditable.

The mechanics are documented. The financial system absorbs paradigm-shifting announcements through
a consistent four-phase sequence - narrative shock, liquidity response, sectoral repricing, structural
reorganization - demonstrated across four systemic shocks of the last eighty years (1945, 2001, 2008,
2020). The content of each shock differed; the mechanics of absorption did not. Roughly 70% of effective
preparation is content-independent: it works identically regardless of which disclosure scenario, if any,
materializes.

The exposure is mappable. Disclosure outcomes span four planning scenarios, from attribution (a
narrative shock resembling 2001) to confirmed contact (a permanent structural shift). Exposure varies by
sector - legacy defense/aerospace, financials, insurance, and airlines carry the clearest downside;
cybersecurity, safe havens, advanced materials, and advanced energy the clearest upside. But the decisive
finding is this: within any given scenario, an organization's own preparedness governs its outcome more
than the scenario itself does. Preparedness is the axis the organization controls.

What to do now. Three decisions, none dependent on predicting the event, separate a prepared
organization from an exposed one: pre-assigning financial decision authority for the first 72 hours;
distinguishing committed liquidity from liquidity that merely can be arranged; and building the capacity to
prove the organization's own exposure profile on demand. These are supported by rules-based trigger
thresholds - escalating from monitoring to verification to financial action - that convert an unforecastable
event into a set of pre-agreed responses.

The LBDG position. LBDG makes no prediction about whether or when disclosure will occur. It measures
institutional velocity, maps the mechanics, and helps organizations prepare for the range of outcomes at a
cost that scales with their exposure. The claim of this report is that the mechanics of such an event are
knowable in advance, that the current window to prepare is inexpensive relative to its potential value, and
that on the evidence of every comparable case, that window does not stay open indefinitely and does not
close gradually.

Full methodology, dataset, and analysis follow. This summary is informational and does not constitute investment, legal, or
financial advice.
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PART 1 - PRECEDENT: SYSTEMS RESPOND
SYSTEMICALLY

1.1 - What we know about how systems absorb paradigm-shifting
announcements

The instinct, when confronted with the question of UAP disclosure, is to treat it as unprecedented. Nothing
like this has ever happened, therefore nothing can be planned. That instinct is wrong, and it is wrong in a
way that costs money.

No historical event maps perfectly onto a confirmed disclosure of non-human intelligence. But the financial
system has absorbed paradigm-breaking announcements before - announcements that rewrote what
market participants believed about the world - and it has done so in ways that were documented,
measured, and structurally consistent. The content of the shock varies every time. The mechanics of
absorption do not.

Four cases anchor this report. Three are exogenous shocks: an external event hits a functioning system
(1945, 2001, 2020). One is endogenous: the system breaks itself (2008). The endogenous case is included
deliberately, and its disanalogy is addressed head-on, because it documents one mechanism the exogenous
cases cannot - what happens to a leveraged system when nobody knows who is exposed to what. That
condition, as Part 3 will show, recurs in any disclosure scenario above A.

August 1945 - The original secret-capability disclosure

On August 6, 1945, the White House announced that a single bomb had destroyed Hiroshima, and in doing
so revealed the existence of a technology developed in complete secrecy: a program that cost nearly $2
billion (roughly $30 billion in today's dollars) and employed close to 130,000 people at its peak across
dozens of sites, hidden not only from the public but from most of Congress and, until Potsdam, from the
Vice President who would shortly become the President announcing it.!

This is the closest structural precedent to a Scenario B2 or C disclosure event that exists in the historical
record: the sudden, official confirmation that a state possessed a capability the public did not know was
physically possible, developed inside a classified industrial architecture involving private contractors under
secrecy obligations.

What did markets do? They did not crash. The announcement landed in the context of imminent war's end,
which dominated near-term pricing. But beneath the surface, a permanent reallocation began almost
immediately:

The contractors were repriced into a new industry. DuPont, Union Carbide, General Electric,
Westinghouse - the firms that had operated Manhattan Project facilities under classification - transitioned
into decades of government nuclear contracts. Their secret work became the foundation of a durable,
government-anchored revenue stream. For today's reader, this is the direct precedent for the question
hanging over defense and aerospace primes in any disclosure scenario involving recovered technology:
classified capability, once disclosed, does not disappear - it becomes a market, and the incumbents inside
the classification wall capture it first.

An entire regulatory architecture was created from nothing. The Atomic Energy Act of 1946 established
the Atomic Energy Commission, transferring atomic technology to civilian control and creating, overnight,
a new compliance environment for an industry that had not publicly existed eighteen months earlier.? Firms
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The Disclosure Impact Matrix
organizational outcome by preparedness and scenario
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Figure 2 - The Disclosure Impact Matrix. Organizational outcome by preparedness (rows) and scenario (columns). Within any given event,

preparedness moves the outcome by more than the nature of the event does.
The finding that matters is directional and robust: within any given event, preparedness moves the
outcome by more than most organizations expect, and the mechanism is entirely financial - liquidity
available at the moment markets close to new capital, decision authority pre-assigned so that capital can
move during the repricing window rather than after it, and exposure documented so that the organization
can prove its position while competitors are still assembling theirs. These are the three financial capabilities
Part 1 identified as decisive across all four historical shocks, and they are precisely the capabilities that
decay from "prepared" to "unprepared.”

Concretely, in financial terms:

® Prepared means: committed liquidity in place before the event (not a facility that can be
arranged - one already drawn or drawable on committed terms); a treasury decision matrix pre-
authorized to specific thresholds; an exposure inventory current enough to convert into a
decision-grade pack within seventy-two hours; and governance able to approve material capital
moves in hours, not committee cycles.

e Partial means: some of the above, assembled reactively. The organization survives the narrative
phase but arrives late to the repricing phase - the costly lag documented in both 2008 and 2020.

e Unprepared means: none of the above. The organization discovers its exposure in real time,
cannot prove its position, and cannot move capital before the mispricing closes. In the higher
scenarios, this is where the forced-seller and committee-lag failure modes of Part 1 convert a
survivable event into a solvency question.

The matrix's practical use is not to predict which event occurs. It is to show that an organization's position
on the preparedness axis - the axis it fully controls - determines its outcome more than the nature of the
event does. That is the precise sense in which preparation substitutes for prediction: not because it makes
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the event knowable, but because it makes the organization's response to any event a governed variable
rather than a discovered one.

LBDG insight: This part points to one conclusion: energy spent trying to predict which scenario unfolds
is energy stolen from the only variable a leader actually controls - how prepared the organization is
when any of them does. For eighty years this subject sat frozen, which let everyone treat it as a
question for someday. It is no longer frozen; it moves. And in a moving situation, the advantage does
not go to whoever guesses the destination. It goes to whoever is ready for the mechanics, whatever
shape they take.

PART 4 - THE FRAMEWORK: WHAT TO DO NOW

Everything to this point has been diagnosis. Part 1 established how systems absorb these events; Part 2
measured the signal; Part 3 located the exposure and showed that preparedness governs the outcome.
Part 4 is the prescription - but a specific kind of prescription. It sets out the framework a finance function
needs: the decisions to make, the thresholds to define, the questions to resolve, and the sequence to
rehearse. It does not reproduce the operational templates, pre-built matrices, and step-by-step checklists
that execute the framework; those live in the LBDG Finance Toolkit, and the boundary is deliberate. This
report exists to make a CFO understand what readiness requires and why. The toolkit exists to build it.

The whole of Part 4 can be read against a single table, which maps the four phases of a systemic shock
(established in Part 1) to the vulnerability each phase creates, the action the historical record rewards, and
the financial capability that action depends on.

Systemic vulnerability Action the record rewards Financial capability required
1 - Narrative shock The silence spiral Execute a pre-written holding position Communications readiness
2 - Liquidity response Ambiguity punishment Draw pre-positioned liquidity Committed liquidity + provable
exposure
3 - Sectoral repricing The committee lag Move capital during the window, not after Pre-authorized decision speed
4 - Structural Fighting the new architecture | Engage the new regime early Regulatory posture as strategy
reorganization

Everything below builds one of these four capabilities.

4.1 - The three decisions to make before Do

Most crisis preparation fails not because the plan is wrong but because the decisions the plan assumes
were never actually made - they were deferred to "when it happens," which is the one moment they cannot
be made well. Three structural decisions determine whether a finance function meets DO with a framework
or with a blank page. Each must be made in advance, at the board or executive level, because each allocates
authority or capital in ways that cannot be improvised under a trading halt.

Decision 1 - Who holds financial decision authority at DO, and to what limit? In an ordinary week, material
capital decisions move through committee. In the first seventy-two hours of a systemic shock, committee
cycles are among the most common reasons organizations miss the repricing window - the committee-lag
failure mode documented in Part 1. The decision to make now is not what to do; it is who is authorized to
act, up to what threshold, without reconvening the full board. This is uncomfortable to pre-authorize
precisely because it concentrates authority, which is why it must be a deliberate governance decision
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This Is a 5-page preview.

The complete report is 38 pages.

The full document includes the complete sector-exposure grid,
the four mechanisms of financial impact, the 72-hour response

framework, and the full sources and methodology appendix.
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